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Allen White of Staunton has
joined the staff of Helmkamp

* Construetion Co. in Wood River

-

as an estimator.

White was formerly an
estimator and

ject

manager with
Staunton Fuel
and Material in
Staunton. He
has a
bachelor’s
degree in
construction

Illinois

University at
White Edwardsville.

Helmkamp is a general . e

~ contractor in the commerc
industrial and institutional

markets throughout the Midwest.
gono

Bert Maniaci has been
promoted to manager of Alton
quu&nw Chris Speroulias
who was transferred to St. Clair
Square in Fairview Heights.

Maniaci has been with May Co.,
which owns the mall, for 11 years
and has served in several
departments.

Her most recent job was with
company headquarters as an
assistant to the vice president of

center management.

Maniaci earned an accounting
degree from Valley College in
California. She is married and the
mother of four children.
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Byron L. Farrell is the new
president of The Leadership
Council Southwestern Illinois.

Farrell is president of
Helmkamp Construction Co. in
Wood River and of Triad
Consu'm:uls tion Co., Inc., of St.

The council is an economic
development representing
Madison and St. counties.

Farrell is a member of the

"He doctors englnes in thrlvmg business

By SANFOI!D J. SCHMIDT
Of The Telegraph

East Alton native Mike Marko
was smart enough (o get into pre-
med studies in college, but his
heart was in tinkering with diesel

engines.

“I have always been around it.
My dad was a port engineer and
chief engineer for a barge line,”
Marko said.

His business, Mike's Inc., did $4
million in sales last year, It has

48 K
Marﬂyi;.:emng Mike's Inc., up

to speed after a move to 'the
former Thunderbird truck ter-
minal site in South Roxana.

Marko, 47, and his father, Jim
Marko, built their own houseboat,

The Kath,v,~ wheq he was %&Q‘y

hwlgothandy"heuld.
He was also a deckhand on the
river when he was 17 and kept
ing to that profession be-
tween stints at colleges, He at-
tended Marquette University and
St. Louis University, among oth-
ers.

He maj in pre-med and
business, but never graduated.
‘metypeot‘workhedldonthe

river ‘‘gets in your blood,” said
Marko.

He taught at St. Patrick's Cath-
olic School in Alton and later took
a job as a welder for a pipeline
company in the Wood River area.
He gained a reputation for being
“*handy’’ and was often ap-
proached by friends who needed
somebody to tackle a job.

They kept asking, and I kept
doing,” said Marko.

That's how he entered the die-
sel business. At first, he operated
his own welding and dl repair
firm in his spare time.

In 1965 when he first started, it
was called Mike's Marine Docks.
“Our office was wherever we
ha to be at the time,” he
said. Marko and his father com-
prised the management and en-

tire payroll of the company.

In 1969, heboughtabuildmgat §i

229 Old Edwardsville Road in
Roxana with a double-door ga-
rage and went into business full
a'me. Marko dmked ibed that loca-

on as “‘a stacked up mousetrap,
built a piece at a time."

“Once,” said Sharon Kessler,
the business manager for Mike's
Inc., “when I was in Florida for
vacation, he built a new office to
surprise me.”

Marko was always dvgrking l::
-engines, welding or adding to
building. *“The only thing 1 did
besides work was to go get a
shower,’" he said.

Marko never took a

course in diesel mechanics, the 48

k_for

trained in school because he has
::ltfter luck teaching them him-

He’s had to hire a lot of me-
, because his business just
keeps growing — and working for
Mike's is
Afewﬁglmaboutthepnc
new diesel engines explains
eeonomicsbehmdthepwth
A small marine diesel
can be bought for $37,000. B:ggu'
ones cost nearly $450,000. So it
paysownerswhaveusedewims

Today, about 75 percent of
Mike’s business is in diesel or
other engine repairs, plus parts
for them, said Kessler.
Customers include truckers,

§§‘£

ning

Marko said.The firm does busi-
ness with customers all over the
Midwest.

-
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The company also rents air
compressors and generator sets
and owns two charter towboats.
Now that he's moved, Marko
can’t understand how he

expand.

The new site provides 30,000
square feet compared to 10,500
feet in the old location. Some of
the recent expansion was a result
of a broken leg Marko suffered in
an airplane accident, while he
was delivering some parts to a
customer.

problem kept Marko off
his feet for months, so he started

more thinking.

“It slowed me down pysically
so:meh I had time to think,"” he
sai

That led to even more business,
which led to hiring more employ-

ees.

Now that he has grown so
much, he’s forced to spend more
time in the thinking end of the
business, though the leg has im-
proved.

Despite being president of his
own company, Marko doesn't to
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Mike Marko, in characteristic casual dress, poses in front of his diesel repair firm. r

fit the mold of a company presi-
dent. He's more likely to show up
in a plaid flannel shirt and jeans
than a business suit.

that way: “They're used to ecing

t way. “They're to

Mike way he is," Kessler
said.

Besides, he’s very seldom in
the office. He likes getting out
and being with customers.

““It keeps the adrenaline pump-
ing,” Marko said. “'It gets in your
blood. You meet all types of
people, from a deckhand w to a
corporate president.””



